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ARTIFICIAL INTELLIGENCE THREATENS

ANNUITY AGENTS’ FUTURE SUCCESS

By David Macchia





We are nearing an inflection point and must acknowledge 

what is inevitable: Artificial Intelligence  poses a mortal  

threat to annuity agents. Within one year, it is likely that 

artificial intelligence will have advanced enough to become a 

functioning annuity agent. What do I mean by functioning 

annuity agent? I refer to the ability of artificial intelligence 

with human appearance to engage in two-way, real-time 

discussions with prospects that  mimics the interactions 

between two humans.  

Unlike a human advisor, the AI agent will know every detail 

and utility potential of every annuity contract. Depending 

upon the business model behind the ai annuity agent, the 

annuities it recommends may be traditional in compensation, 

low compensation or even compensation free. to justify 

traditional levels of compensation, Human agents will be 

charged with demonstrating their value to clients as never 

before.

The greatest threat to human advisors are human prospects 

and clients. This is because research has shown that humans 

react to human-like AI avatars similarly to how they react to 

and interact with other humans,  This phenomenon is called 

the “uncanny valley” effect.  As AI avatars become ever-more 

human-like, they will fill roles that humans previously held 

exclusively.  



In the face of the greatest technology development of our 

lifetimes, Agents need a strategy for preserving their vital role 

with clients. Ignoring the threat ai poses is not a viable 

option. As I see it, the only strategy that can be successful is 

to embrace ai with the goal of using it to strengthen your 

image, your brand and your overall value proposition. 

Disruption creates opportunity. I developed AI Annuity 

Assistant to serve as a low-cost and viable strategy for 

agents to be assisted by rather than replaced by AI, With the 

application of creativity and human skills in the areas of 

design aesthetics, communications, domain expertise, 

psychology, and selling skills, all in the context of the latest 

digital tools, it is possible to craft a novel UX that attains a 

greater degree of impressiveness. This is what I call 

Overwhelming digital impact, an experience that employs AI 

avatars but supplements them with an array of other design 

and communications components. The bottom line is  agents 

become empowered to deliver a superior client UX. 

In the end, the most impressive client Experience will win out. 

That's the objective that AI Annuity Assistant seeks to provide 

you,  Nothing is more  critical if relevance and your future 

success are to be preserved.





When you subscribe to AI Annuity Assistant you receive the 

innovative personal earning center (PLC). This is a website for 

agents, but I hesitate to call it an agent’s  website. The reason 

is that the PLC is  vastly different than the current 

generation of agent websites.

The PLC is a destination for prospects and clients that delivers 

a highly focused, compelling and convincing set of sales 

messages, utilizing:

 Multiple, personalized AI Avatar Assistants

 Digital-Assisted Selling

 Specialized, sales-focused video presentations

 Beautiful graphic design

 Dramatic imagery

“A product is only ever as good as its ux.”
Blake Ross, Co-Creator Mozilla Firefox



The PLC enables you to leverage the power and efficiency of 

Digital-assisted selling. At virtually no cost to the agent, DAS 

delivers. perfect, compliant and convincing sales 

presentations at any time of day that a prospect feels is 

convenient. 

AI Avatar’s encourage prospects to utilize das by urging them 

to watch the specialized video sales presentations.



This initial iteration of AI Annuity Assistant centers on GCU Life's 
extraordinary Aquila FIA This is a wonderful ground floor opportunity for 
agents: A quality fraternal insurer is offering a quality, consumer-
oriented FIA. Look for the Contract with GCU link at 
www.AIAnnuityAssistant.com or click here. 

To help you market Aquila with “Overwhelming Digital Impact,” check 
out the extraordinary Personal Learning Center you receive when you 
subscribe. Click here.

Aquila is a high quality, consumer-oriented FIA. Of the 532 FIA 
contracts available, it is the only FIA with a 10% bonus and zero fee. 
Among its great features is a 30% cumulative free withdrawal.

In the near future, we will launch FIAValue, a generic version of AI 
Annuity Assistant designed to help you sell any of your favorite FIAs. 
FIAValue will be a transformative sales and marketing innovation. It will 
be available both with and without a carrier contracting requirement, 
along with corresponding pricing options.  Learn about FIAValue here.

For questions about contracting with GCU, call (800) 344-4105.

Acquire AI Annuity Assistant
$799 one-time.

(refundable at $500k)
$99mo. ongoing. That's all!

(a bargain for a marketing revolution)

Click Here to Purchase.

“Out of a universe of 532 FIAs, 
Aquila is the only FIA that offers 

a 10% bonus with zero fees.”

http://www.aiannuityassistant.com/
https://www.ainsight.com/nomoreforms/logon.jsp?clientCode=GCUU&type=client_nonins&clientpswd=gcubrokerschoice
http://www.safemoney.ai/
https://www.aiannuityassistant.com/about-1-2
https://www.aiannuityassistant.com/about-1


Watch the 
Commercials. to 
learn about key 
features.

https://vimeo.com/865153361
https://vimeo.com/865154240
https://vimeo.com/865185930
https://vimeo.com/865186482
https://vimeo.com/manage/865152614/advanced


The PLC enable sy9u to leverage the power and efficiency of 

Digital-assisted selling (DAS). At virtually no cost to the 

agent, DAS delivers. perfect, compliant sales presentations at 

any time of day that a prospect feels is convenient,  Avatar to 

prospect .
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